
"For the moment it appears that Edmonton is holding onto a balanced market, however
sellers should remain aware that interest rates are definitely putting downward pressure
on prices. Turning your “For Sale” sign into a “Sold!” sign will take careful analysis by
you and your trusted REALTOR®. Call on us any time you need a deep-dive analysis into
how to get the most out of the market you’re in!"

- Kathy Schmidt .  Broker Owner . Schmidt Realty Group Inc.
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CONDO MARKET CHECK-UP
The condo market is quite different from the single family housing market. There are a lot of reasons for this. First of all, condos are simply a
very different product than a house. Condo buyers are effectively purchasing shares in the condo corporation as well as their physical unit.
In other words, the financial health of the corporation is at least as important as the size of the kitchen! Apartment style condos in particular
require expensive maintenance which can result in the need for special assessments (required cash injections by all owners). It's not any
different from a single family house that needs maintenance over the years, It's just the scale of the work that is different. Fixing an entire
parkade is a much bigger project than resurfacing the driveway at your house. Either way these things need to be budgeted for. In recent
years, financing for some buildings has become more difficult as lenders are hesitant to fund purchase if the condo corporation’s reserve
fund (money set aside for major repairs) is too low. In such cases, cash buyers can sometimes purchase at very attractive prices. Once the
reserve fund is built up, that same unit should be worth a lot more! 

The condo market attracts a lot of first-time buyers due to affordability of entry-level units. First-time buyers are especially sensitive to
changes in interest rates like we’ve seen recently. When rates go up, mortgage payments go up. The only way to bring mortgage payments
down to an affordable level is for the selling prices to reduce, which you’ll see in the chart below. Also, many first-time buyers were
particularly impacted by job loss during the pandemic causing them to delay their home buying plans, and reducing the overall pool of
buyers. Lower demand means lower prices.

Novembers have had almost identical results, varying only slightly, from 69-70 days. This represents the total time it took a condo took to
sell, from the day it hit the market ‘till the sold sign went up. sign went up. November 2022 results were actually 23% faster than November
2019 sales. 2019 was really our last “normal” year since the pandemic, so it’s is a good benchmark.

What does this mean for prospective condo sellers? The bottom line is, if you’re prepared to accept the decrease in selling price, you
can expect to sell in just over 2 months right now. If the drop in price is simply too painful, then you’re best off to wait for the market to
improve. Just keep in mind that that price improvement could take a few years.

What does this mean for prospective condo buyers? If you can afford the hopefully temporary higher interest rates, now is a great time
to pick up a property at much more affordable price!

In the end, whether you're purchasing a condo or a single family house you'll need to do your research. There are just a few more
things to be aware of when purchasing a condo to make sure that you enjoy it for years to come. That's where having a
REALTOR® you trust makes all the difference!

Despite the lower prices in 
2022, there is a surprising 
increase in the pace of sales. 
The Median Cumulative Days 
on Market is a good indicator of 
how long a condo owner can 
reasonably expect it to take 
their property to sell in the 
current market. Despite the 
pandemic, the last three 
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NEW LISTINGS FOR THE LAST MONTH
Nov 2022: 2,010
Nov 2021:  2,097
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NEW LISTINGS YEAR TO DATE
Nov 2022: 36,897
Nov 2021: 35,884

NEW SALES FOR THE LAST MONTH
Nov 2022: 1,253
Nov 2021: 1,819

NEW SALES YEAR TO DATE
Nov 2022: 23,218
Nov 2021: 23,323

AVERAGE SINGLE FAMILY SALE PRICE
Nov 2022: $454,541
Nov 2021: $457,245

MEDIAN SINGLE FAMILY SALE PRICE
Nov 2022: $428,250
Nov 2021: $412,500

AVERAGE CONDO SALE PRICE
Nov 2022: $216,690
Nov 2021: $225,639

MEDIAN CONDO SALE PRICE
Nov 2022: $188,000
Nov 2021: $206,400

MONTH-END INVENTORY
MONTH OVER MONTH
Nov 2022: 6,404
Oct 2022: 7,086

MONTH-END INVENTORY
YEAR OVER YEAR
Nov 2022: 6,404
Nov 2021: 6,034
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AVERAGE DAYS
ON MARKET YTD
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For the first half of 2022, our listings sold on 
average in just 26 days vs. 33 days for the 
REALTORS® Association of Edmonton.

Our sellers sold for an average of 99.6% of list 
price during the same period!

For the first half of 2022, 88% of our business 
came from referrals, repeat clients and the 
sphere of people in the Edmonton area who 
already know, like and trust us!

Our Results:
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